Task 2b – Reviewing the presentation.
What were your strengths?
The strengths on the content of my presentation are how I included my primary and secondary research. This is shown in slide 2 of my presentation where I included images of my primary research (questionnaire) which helped me understand if people would be interested in my business/product. My secondary research is shown in slide 3 of my presentation where I talked about how there was another business like mine who I am in current competition with. It was a strength as it clearly illustrated why I chose business idea 1. My primary and secondary research is a strength because my primary research (questionnaire), it shows me that people are more likely to buy the hair oil, telling me that if I make hair oils instead of lash serums, the hair oil product will be more successful because people would buy it as they are interested in it more than lash serums. My secondary research where I found out there is a similar business to mine, who I am in current competition with, was a strength as their business is also successful. This showed that my product (hair oil) will help make my business successful just like the similar business I found when I did my research because of customers interests in hair products.
Here below is my primary research where I did a questionnaire on 2 of my business ideas to see which one people are more interested in. According to the statistics of my questionnaire. I chose the hair oil business because people were more interested in the hair oil.
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The strengths on the delivery of my presentation were my tone of voice. This is where I talked at a not too quiet but not too loud tone so everyone could hear me clearly. This meant everyone could see how clear I was about my business and how I want my business to turn out by speaking at a certain tone allowing everyone to hear me. This is a strength as it makes everyone think that I know what I’m doing, and I know how to run my business. 
What were your weaknesses?
[bookmark: _Int_MZvStOXD]The weaknesses on the content of my presentation are the features of my product. This is shown in slide 6 where I talked about the features my product has. This was a weakness as there was not as much detail on it. For example, there was not enough detail on the benefits of the product, the cost of my raw materials and retail price of my product. This meant if there were more detail on these particular topics, people would understand the features of my product better in depth. This would allow individuals to create a clear image in their head of my product just by hearing the details said about the product.
[bookmark: _Int_B5tpCNOo]The weaknesses on the delivery of my presentation are eye contact.  This was where I did not make much eye contact when presenting my presentation as I did not have much confidence. This was a weakness because it didn’t make me feel confident and people could have possibly thought that I’m not confident enough to run my business. If I was confident then that would mean people will know that I can run a successful business where I know what to do and how to keep it running.
What are your recommendations to improve?
My recommendations to improve on the content of my presentation is the features of my product. I need to add more detail on the slide where I talked about the aspects and features of my product so people can understand what my product has and can do clearly. This is because if I add more detail, the individuals listening to what is said about the features of the product can visualise an image in their head and get a clear understanding of how it will be used, what the product itself looks like etc. 
My recommendations to improve on the delivery of my presentation is eye contact. I need to make eye contact when presenting my business idea which will not only make me feel confident about running my own business but so will others who hear about my business idea on my presentation. This is because when I make eye contact, this will convince those who are listening to what I have to say about my business throughout my presentation, that I know exactly what I am doing meaning that I am confident that my business will turn out to be successful.
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